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Foreword 
 

Heading into December, the nation is bracing itself for what could be a pivotal moment in the Brexit saga. The 
General Election could give us a government with a mandate to get it done, a government looking to put it back to 
the people or a hung parliament where anything could (but probably won’t) happen. Whatever the result, 
businesses need to get the skills and knowledge they need to export confidently and competently in the years 
ahead.  
 
The reality is that businesses are continuing to wait and see. Later in this newsletter you’ll read about some 
important new research from Bibby Financial Services indicating that too many businesses have not been preparing 
for Brexit at all. Over half of the SMEs polled by Bibby said that they didn’t prepare at all for the October 31st 
deadline, and while this is understandable to an extent, given the autumnal paralysis in Parliament, it is nonetheless 
a significant worry. 
 
Though Westminster is in ‘purdah’ mode at the moment, the grant funding government has been providing to help 
businesses get key export skills for post Brexit remains on offer. Indeed, the deadline to apply for this funding is still 
January 31st, so do make sure you make the most of this great opportunity and get training in the customs processes 
you’ll need to know should Brexit happen, and which enable you to trade into markets beyond the EU regardless. 
 
2020 is set to be an important year for traders. At our London World Trade Summit in October we heard from 
various global trade experts about how the global economy is continuing to show signs of slowing and how 
protracted trade wars between the USA and China look set to contribute towards this further. However, the 
protectionism vs globalisation paradigm we’ve been enduring these last few years may well come to a head in the 
next 12 months, with the next chapter of the Brexit saga and the USA’s own election to come. 
 
Throughout this newsletter you’ll read about some the latest developments in global trade, including Germany 
avoiding recession, exports shrinking in Japan and the UK’s music industry continuing to thrive internationally. You’ll 
also find updates about new ‘Doing Business in’ guides for Mongolia, Jordan and Azerbaijan – showing that there 
really is a business world beyond Brexit and trade wars. 
 
Finally, you’ll find links to our remaining 2019 training courses and our new calendar of courses for 2020. As noted 
above, it really is necessary that you ensure you have the skills and knowledge needed to export with confidence in 
the new year, as global trade will continue to be a world of challenges as well as opportunities. As ever, if you have 
any questions or need support with your international trading, please do get in touch. 
 
 
 
 
 
 
 
 

 

2020 training dates now available 
 

Our training calendar for 2020 is now live and available to book via our website.  

The Institute offers a range of one-day training courses, designed to give you the skills and expertise 
you need to gain a competitive advantage in the challenging and complex world of export, import and 
international trade.  
 

View all courses 

https://www.export.org.uk/page/CustomsGrants
https://www.export.org.uk/events/event_list.asp?show=&group=&start=&view=&cid=16557
https://www.export.org.uk/page/TrainingCourses


Editorial 

Exports help Germany 
avoid recession in third 
quarter 
Strong exports, state spending and 
consumers helped the German 
economy avoid a recession in the 
third quarter, detailed data showed 
on Friday, confirming a preliminary 
reading of a 0.1% expansion on the 
quarter. 
 

 
 
The Federal Statistics Office said 
exports grew 1% in the quarter and 
net trade contributed 0.5 
percentage points to the overall 
economic expansion. 
 
Europe’s biggest economy is going 
through a soft patch as its export-
oriented manufacturers cope with 
trade friction, a struggling car 
industry and uncertainties over 
Britain’s planned departure from 
the European Union. 
 

UK Music Industry 
exports grow 
UK Music’s inaugural Music By 
Numbers report reveals the key role 
music plays in the economy in 2019. 
 
The key facts in Music By Numbers 
2019 include: 

• The UK music industry 
contributed £5.2 billion to the 
UK economy in 2018, up from 
£4.5 billion the previous year. 

• The total export revenue of the 
music industry was £2.7 billion in 
2018, up from £2.6 billion in 
2017. 

• Employment in the industry hit 
an all-time high of 190,935 in 
2018. 

• Music tourism alone contributed 
£4.5 billion spend to the UK 
economy in 2018 - up 12% from 
£4 billion in 2017. 

 
Successful British acts including Ed 
Sheeran, Dua Lipa and Sam Smith 
helped exports of UK music soar in 
2018 to £2.7 billion. 
 

 
 
Millions of fans who poured into 
concerts ranging from festivals to 
grassroots music venues generated 
a contribution of live music to the 
UK’s economy of £1.1 billion - up 
10% on 2017. 
 
UK Music chief executive Michael 
Dugher said the findings show the 
industry "is in great shape and 
continuing to lead the world." 
 
Read the report here 
 

Japan’s exports fall and 
imports slump 
Japan's exports fell 9.2% in October 
from the year before, the biggest 
drop in three years and threatening 
to tip the trade-reliant economy 
into recession. Experts had 
predicted a 7.6% drop. 
 
Imports also slumped nearly 15%, 
resulting in the country's first 
surplus in four months. 
 
The weaker trade data reflect lower 
oil prices but also plummeting 
shipments of cars and aircraft 
engines to the US and plastic 
materials to China. 
 

Exports to the US dipped 11% from 
a year earlier in the third straight 
month of declines and imports from 
the US fell 17% year-on-year. 
 
Shipments to China, Japan's biggest 
export market, dropped 10%. 
 
Two-way trade with South Korea 
fell 41% in October, with both 
exports and imports falling as 
relations languish at their worst 
level in decades. 
 
Overall, imports totalled 6.56 
trillion yen ($60.5 billion) while 
exports were 6.58 trillion yen ($60.6 
billion), leaving a trade surplus of 
17.3 billion yen ($159 million). 
 

 
 
As trade with the world's two 
largest economies slips, Japan is 
turning to the United Kingdom. 
Japanese Economy Minister 
Yasutoshi Nishimura said on 
Wednesday that he hoped the UK 
would join the Trans-Pacific 
Partnership after it leaved the 
European Union. 

Entries open for the 
British Book Award for 
Export 
The British Book Award for Export is 
open for entries as it returns for a 
second year, recognising publishers 
that excel in export sales.  
 
The British Book Award for Export, 
or the Export Nibbie, will shine a 
spotlight on the success of the 
export teams of the British book 
trade.  
 
Entry is open to all UK-based 
publishers across trade and 

https://www.ukmusic.org/assets/general/Music_By_Numbers_2019_Report.pdf


education/academic publishing and 
winners will be announced at an 
awards reception at London Book 
Fair, where two of the famous 
‘Nibbies’ will be given for export 
sales above and below £10 million. 
 

 
 
Organised by The Bookseller in 
association with Times Pansing, the 
award scheme runs in parallel to 
The British Book Awards, which 
celebrates Britain’s best books, best 
publishers and best bookshops. 
 
Walker Books scooped the award 
for sales below £10m last year, with 
Collins taking home the Export 
Nibbie for sales above £10m.  
 
Chief executive of The Bookseller 
Nigel Roby said: "Yet again, exports 
are making a huge contribution not 
just to the book trade but to the 
creative industries as a whole. 
Achieving this success whilst 
navigating a landscape of volatile 
exchange rates and Brexit 
uncertainty is testament to the 
extraordinary skill of our publishing 
businesses. The Export Nibbies are 
back to honour that success and 
point the way for yet more export 
growth." 
 
The scheme is now open for entries 
and will close on 20th December 
2019 with the prize-giving at 
London Book Fair 2020. Entry 
details can be found here.  
 
 

UK Export Finance 
appoints Carl 
Williamson as Head of 
Trade Finance 

UK Export Finance (UKEF), the UK’s 
award-winning export credit 
agency, has appointed Carl 
Williamson to lead its Trade Finance 
Business 
 
Carl joins UKEF from Lloyds Banking 
Group, where he spent 31 years in a 
variety of roles. Most recently he 
was a Relationship Director, 
managing and developing a 
portfolio of customers within the 
Manufacturing & Industrials sector. 
Prior to this he was Head of Cash 
Management and Trade Finance, 
delivering cash and trade products 
to large London corporates. 
 

 
 
In this new role, Carl will head the 
Trade Finance Business as UKEF 
grows its support for exporters with 
a range of products including 
Working Capital, Bond Support and 
Export Insurance. He will be 
responsible for leading a business 
unit incorporating UKEF’s 25 strong 
team of Export Finance Managers 
(EFM’s), the Business Group 
Operations area and team of Short-
Term Business Underwriters, as 
they drive the uptake and adoption 
of the export credit agency’s 
products across the UK. 
 
Gordon Welsh, Head of UKEF’s 
Business Group, welcomed Carl to 
UKEF, saying: 
 
“I am very pleased to welcome Carl 
to UK Export Finance and look 
forward to working with him as we 
expand the reach of our unique 
financial offer. UKEF is at the heart 
of the government’s support for 
exports, and the work of our EFMs 
and Short-Term Business teams is 
crucial as we ensure every UK 

company meets its export 
potential”.  
 
Carl Williamson, Head of Trade 
Finance at UKEF, added: 
 
“The right financial support can play 
a vital role in ensuring that a 
company is able to compete 
overseas and grow. For the last 100 
years, UKEF has been of the heart of 
the government’s support for UK 
exporters and I am delighted to be 
joining the department and to be 
responsible for growing this 
important range of products and 
services”. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

https://www.thebookseller.com/exportaward
https://www.thebookseller.com/exportaward


Nominations are now open for the 2020 Northern Powerhouse Export Awards

 

Nominations are now open for the 2020 PD Ports Northern Powerhouse Export Awards.  
 
UMi created the event in 2016 to recognise the North’s top exporters and celebrate their achievements in 
international trade, while also giving inspiration to others to consider exporting as a realistic opportunity 
for growth. 
The awards, held in partnership with PD Ports and in association with HSBC, will take place on 19 March 
2020 at Teesside International Airport in Tees Valley. 
 
Nicki Clark, UMi Chief Executive, said: “UMi is all about helping business go further and this is a perfect 
example of how we do that - by celebrating the fantastic achievements of businesses whose horizons 
stretch beyond our own shores. 
 
“The stories behind the amazing companies which enter the awards inspire others to also consider the 
opportunities in trading overseas. The awards evening also helps them find the relationships and guidance 
they need to ensure their own success.” 
 
Kirsten Donkin, Head of PR, Marketing and Communications at PD Ports, said: “As one of the UK’s major 
port groups headquartered in the North East, the only continuous net exporting region in the UK, we see 
the critical importance export plays in the vital growth of the economy.  
 
“The Northern Powerhouse Export Awards are the perfect opportunity to profile the outstanding 
entrepreneurial exporting achievements and acknowledge the innovation, hard work and success of 
businesses, large and small, in reaching new global markets. There has never been a better time to 
showcase the North and celebrate the worthy exporting success.” 



Leigh Briggs, Regional Director for Global Trade and Receivables Finance for HSBC UK in the North, said: 
“For more than 150 years, we’ve been connecting the intrepid exporters of great British business with 
opportunities around the world to help them grow. 
 
“We’re delighted to once again be sponsoring the Northern Powerhouse Export Awards and taking the 
opportunity to celebrate the far-reaching impact our exporters have within the local economy as they take 
their products and services to the world.” 
 
Tees Valley Mayor, Ben Houchen, said: “Teesside International Airport is at the heart of my plans to grow 
our economy through international trade and investment, so it is fitting that the PD Ports Northern 
Powerhouse Export Awards are to be held here. This will be the first of many events coming to Teesside 
International, so watch this space.” 
 
The award categories are: 
• E-commerce Exporter of the Year 
• Most Entrepreneurial Exporter of the Year 
• Micro Exporter of the Year (turnover less than £2m) 
• New to Export (business of any age exporting for less than three years) 
• Small Exporter of the Year (turnover £2m - £10m) 
• Large Exporter of the year (turnover +£10m) 
• Export Team of the Year 
• High Growth Market Exporter of the Year 
• Emerging Markets Exporter of the Year 
• Overall PD Ports Northern Powerhouse Exporter of the Year 
 
You can find all the details on how to nominate your business, book tickets and sponsorship opportunities, 
here. The judging panel will be announced in the near future. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 

 
 

 
 

https://www.northernexportawards.co.uk/
https://www.northernexportawards.co.uk/


IOE&IT News
 
Considering exporting 
to Azerbaijan? Read 
our new doing 
business guide 
 
With a population with over 
10,000,000, Azerbaijan has grown 
rapidly in recent years, mainly due 
to its oil revenues. Consequently, 
poverty in Azerbaijan has reduced 
from 50% to below 6% in just ten 
years. 
 
However, since the recent 
collapse of oil prices, the oil-
dominated economy and the 
national currency (Manat) have 
come under increasing pressure. 
The Azerbaijan Central Bank 
devalued the Manat twice in 2015, 
which hit the banking sector hard. 
 

 
 
Oil and gas still dominate the 
economy, but the Azerbaijani 
Government is trying to diversify, 
with consolidation of the banking 
sector now in progress following a 
recession in 2016. 
 
Geographically, Azerbaijan is 
about the size of Scotland and is 
located on the southern edge of 
the Caucasus Mountains in 
Transcaucasia, and borders Iran to 
the south, Armenia to the west, 
Georgia to the northwest, Russia 
to the north and the Caspian Sea 
to the east. It also has a small 
exclave, Nakhichevan, to the 
southwest bordering Iran, 
Armenia and Turkey. 
 
Azerbaijan’s political system 
functions as a republic based upon 
a dual executive structure. Powers 
are therefore exercised through 
the President, who holds the 
position of head of state, and the 

Prime Minister as the head of 
government. Legislative authority 
is based within the institution of 
government in the National 
Assembly. 
 
View the new Doing Business in 
Azerbaijan Guide here 
 
 
New Mongolia doing 
business guide now 
available 
 
With a growing population of 3.2 
million people, Citigroup analysts 
determined Mongolia to be one of 
the ‘Global Growth Generating’ 
countries, which are countries 
with the most promising growth 
prospects for 2010–2050. 
 
Exportation relationships are 
mainly with China, receiving 90% 
of Mongolia's exports by value 
and accounting for 60% of its 
foreign trade, while Russia is 
responsible for supplying 90% of 
Mongolia's energy requirements. 
Mongolia has begun seeking 
positive relations with a wider 
range of other nations especially 
in cultural and economic matters, 
focusing on encouraging foreign 
investments and trade. 
 

 
 
The country's proficiency in math 
is another plus. This year, 
Mongolia ranked 26th in the 
International Mathematical 
Olympiad, just behind France and 
Canada, and up from 50th place in 
2010.  This should lead to a 
positive encouragement in white-
collar industries, in a country 
mainly known for its agricultural 
activities. 
 

The government is fully behind 
the blossoming IT industry. In 
2018, it launched the Hub 
Innovation Centre, the nation's 
first facility that directly supports 
start-up businesses. It is also not 
hindering the industry with undue 
regulation, which essentially 
allows companies to use the 
country as a test bed before 
expanding overseas. 
 
View the new Doing Business in 
Mongolia Guide here 
 
 

Exporting to Jordan? 
Read our new doing 
business guide 
 
Here at the Institute of Export & 
International Trade, we focus on 
providing you with the most up-
to-date information available, 
allowing you to make informed 
decisions in your exporting 
endeavours. Our latest ‘Doing 
Business in Jordan’ guide is now 
available for anyone considering 
business in Middle East/North 
Africa. 
 

 
 
Attracting more than £1 billion 
worth of UK exports, Jordan is a 
rapidly developing country & 
economy with a lot of untapped 
potential. Due to the low levels of 
natural resources, Jordan turned 
its focus into excelling in Science & 
Technology, quickly becoming the 
country’s fastest developing 
economic sectors. 
 
Having joined the World Trade 
Organisation in 2000 and signed 

https://www.export.org.uk/page/azerbaijan_guide
https://www.export.org.uk/page/azerbaijan_guide
https://www.export.org.uk/page/mongolia_guide
https://www.export.org.uk/page/mongolia_guide


the Jordan-United States Free 
Trade Agreement, it became the 
first Arab country to establish such 
connections with the USA. Jordan 
also enjoys advanced status with 
the EU, which has greatly 
improved exportations to 
European markets. 
 
The Government of Jordan is 
committed to creating a win-win 
situation by helping businesses get 

started and expand through 
generous incentives in a variety of 
zones, including free zones, 
development zones, and the 
Aqaba Special Economic Zone. 
Each zone comes with a unique 
incentives package catering to 
sector-specific needs, making 
Jordan the ideal location to set up, 
nurture, and grow your business. 
  

View the new Doing Business in 
Jordan Guide here 

 
 
 
 
 
 

 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

https://www.export.org.uk/page/jordan_guide
https://www.export.org.uk/page/jordan_guide


Over half of UK’s SMEs are unprepared for Brexit despite 
another missed exit date 

 

 
Over half (54%) of the UK’s SMEs, equating to 3.1[1] million businesses, admit they had not prepared in any way for 
Brexit ahead of the 31 October deadline according to the latest Q3 SME Confidence Tracker from Bibby Financial 
Services. 
 
Fewer SMEs are investing and the amount they are investing on average has also fallen. The research shows that the 
number of SMEs investing (69%) is 11 percentage points lower than the same time last year (80%).  
 
Average investment spend is also down for the first time this year as SMEs plan on average to invest £69,000 over 
the next 3 months. Investment spend has waned in 2019 as uncertainly has reduced SMEs appetite for risk. Before 
the EU referendum in Q2 2016 SMEs were on average investing over £100,000.  
 
Of those not investing at all, over half felt that they were being held back by the uncertain economic environment in 
the UK and unpredictability arising from the UK’s exit from the EU.  
 
SMEs have responded to Brexit uncertainty with defensive measures that were also seen in Q1 2019. These included 
building up cash reserves (20%), stockpiling goods (15%), renegotiating agreements with suppliers (15%) and 
exploring options to manage currency volatility (14%).  
 
Birmingham-based business, Veenak International, has established itself as one of the UK’s leading wholesalers in 
the healthcare space. Their medicines, medical devices and disposables, such as bandages and dressings, are found 
in pharmacies and healthcare practices in the UK, across Europe and beyond. 
 
Shan Hassam, Group Managing Director of Veenak, commented: “As a wholesaler dealing with incredibly complex 
supply chains and regulation, there have been increasing pressures during this prolonged period of uncertainty. For 
Veenak and other businesses across the UK, there needs to be an element of certainty so we can better plan. We’re 
ready to meet new challenges head on, but more guidance to support SMEs through the process is needed, if we are 
to thrive.” 
We’ve done our best to mitigate the risks by expanding our product line, restructuring our supply chain and opening 
up our offering to new markets - but predicting Brexit has made things harder.” 
 



With uncertainty limiting appetite to invest in expansion and growth, 59% of SMEs across the UK believe there will 
be a recession within the next 12 months. In line with this prediction, the overall SME Confidence Index fell slightly 
to 61.19.  
 
Edward Winterton, UK Chief Executive at BFS commented: “Despite another Brexit deadline passing and a national 
awareness campaign by the government, SMEs have not taken action to prepare for Brexit. While we empathise to 
some extent with SMEs in this situation, failing to prepare leaves businesses on the backfoot in comparison to some 
of their peers which could have meaningful and long lasting effects on the health of their business. If the UK 
economy is to realise its potential then SME confidence must be restored through clarity from Government. 
 
“We have supported UK businesses for more than 35 years, and regardless of economic climate, we are absolutely 
committed to continuing this support in any way that we can. Last month, we pledged our commitment to the 
government led SME Finance Charter reconfirming our support of SME’s now and in the future.” 
 
The Charter provides a framework for financiers to outline specific commitments to SMEs in relation to preparing for 
Brexit and was adopted at the Business Finance Council’s first meeting on 9 October. The Business Finance Council is 
co-chaired by Business Secretary, Andrew Leadsom and Economic Secretary to the Treasury, John Glen.  
 
BFS’s SME Finance Charter commitments can be found here. 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 

https://www.bibbyfinancialservices.com/about-us/the-sme-finance-charter
https://www.bibbyfinancialservices.com/


Forthcoming training courses

 

 
No matter what level you are at, our courses will give you the skills and expertise you need 
to gain a competitive advantage in the challenging and complex world of international 
trade. 
 
28/11/2019  Introduction to Exporting – Birmingham 
 
28/11/2019  Post Brexit Documentation and Compliance - London 
 
04/12/2019  Customs Procedures and Documentation – London 
 
04/12/2019  Post Brexit Planning Workshop – London 
 
05/12/2019  Customs Classification and Tariff Codes - London 
 
05/12/2019  Incoterms 2020 – London 
 
06/12/2019  Step by Step guidance on completing Customs Declarations – Birmingham 
 
10/12/2019  Introduction to Exporting – London 
 
11/12/2019  Advanced Exporting – London 

 
 
See our full training calendar at www.export.org.uk/coursecalendar 
 
 
  

https://www.export.org.uk/events/EventDetails.aspx?id=1257724&group=
https://www.export.org.uk/events/EventDetails.aspx?id=1168415&group=
https://www.export.org.uk/events/EventDetails.aspx?id=1168319&group=
https://www.export.org.uk/events/EventDetails.aspx?id=1168320&group=
https://www.export.org.uk/events/EventDetails.aspx?id=1168318&group=
https://www.export.org.uk/events/EventDetails.aspx?id=1255105&group=
https://www.export.org.uk/events/EventDetails.aspx?id=1246589&group=
https://www.export.org.uk/events/EventDetails.aspx?id=1168317&group=
https://www.export.org.uk/events/EventDetails.aspx?id=1168313&group=
http://www.export.org.uk/coursecalendar


 
 
 

2020 training dates now available... 
 
Our training calendar for 2020 is now live and available to book via our website.  
 
The Institute offers a range of one-day training courses, designed to give you the skills and expertise you 
need to gain a competitive advantage in the challenging and complex world of export, import and 
international trade.  
 
Our suite of training courses includes: 
 
• Step by Step guidance on completing Customs Declarations 
• Customs Procedures and Documentation 
• Customs Classification and Tariff Codes 
• Understanding Rules of Origin, Free Trade Agreement and Export Preference 
• Introduction to Exporting 
• Introduction to Importing 
• Advanced Exporting 
• Advanced Importing 
• Post Brexit Planning Workshop 
• Post Brexit Documentation and Compliance 

 
Don’t forget that HMRC training grants are still available – you can get 100% of 
the cost of training for your employees covered by the grant, up to a limit of 
£2,250 per person. 
 

View the full range of courses 
 
 
 

https://www.export.org.uk/page/TrainingCourses


 

 
 
 

 
 
The UK Customs Academy has been developed at the request of HM Revenue and Customs (HMRC) to 
support the development of a robust and sustainable customs intermediaries sector of the future, through 
investing in quality training and learning, up-skilling more people and making learning opportunities more 
flexible and accessible to all. 
 
To this end, the UK Customs Academy has been developed by KGH Customs Services UK in collaboration 
with the Institute of Export & International Trade and the Centre for Customs & Excise Studies. It has been 
made possible through Treasury and HMRC investment in training provision in this area. 

 
Level 2 Customs Practice & Procedure Award – now available 

 
Level 3 Certificate in Customs Compliance – now available 

 
Level 4 Certificate in Advanced Customs Compliance – now available 

 
Level 5 Diploma in Advanced Customs Compliance – launching soon! 

 
 

All of the courses are delivered online, with additional tutor support for Level 4 and 5 students. 
 

Students of the Level 3, 4 and 5 courses will also receive FREE access to the UCC Navigator and Declaration 
Assistant Tools. 

 
You can claim government grant funding to cover the full cost of the Level 2 – Level 5 
qualifications. Find out more 
 
 

www.UKCustomsAcademy.co.uk 
 

https://www.ukcustomsacademy.co.uk/qualifications/level-2-certificate-in-customs-practice-procedure/
https://www.ukcustomsacademy.co.uk/qualifications/level-3-certificate-in-customs-compliance/
https://www.ukcustomsacademy.co.uk/qualifications/level-4-certificate-in-advanced-customs-compliance/
https://www.ukcustomsacademy.co.uk/qualifications/level-5-diploma-in-advanced-customs-compliance/
https://www.ukcustomsacademy.co.uk/2019/10/04/training-grants-available-for-all-our-courses-how-to-apply/
http://www.ukcustomsacademy.co.uk/


 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

https://opentoexport.com/


 
2019 Webinar Programme 

 

 

The programme is not fixed and is subject to change. Dates will be announced in due course 
and registration opened to each session a month before it is due to take place. 
 
January: Preparing for Brexit: Customs and Tax  
 
February: International Terms and Conditions 
 
March: Preparing for Brexit: Q&A 
 
March: Preparing for Brexit: Currency 
 
May: Export Controls and Licenses  
 
May: Beyond the EU: India 
 
May: Beyond the EU: Latin America  
 
June: Beyond the EU: USA 
 
July: Beyond the EU: Africa 
 
July: Professionalising the Skills of Global Trade 
 
August: Making the Most of International Tradeshows 
 
September: How the UK Customs Academy will help you 
 
September: Beyond the EU: ASEAN 
 
September: Risk Management in Markets Beyond the EU 
 
October: Preparing for ‘D1 ND Brexit’ 
 
October: Trade with non-EU Partners Post Brexit  
 
October: Brexit: Currency in the Months Ahead 
 
October: Incoterms 2020 
 
November: Exporting Online: Succeeding Internationally on Amazon 
 
December 12th: Planning for Export Success – Register Now 

 
 
 
 

https://opentoexport.com/webinars/preparing-for-no-deal-brexit-customs-and-vat/
https://opentoexport.com/webinars/international-terms-and-conditions/
https://opentoexport.com/webinars/brexit-qa/
https://opentoexport.com/webinars/managing-currency-risk/
https://opentoexport.com/webinars/export-controls-why-professional-knowledge-is-needed/
https://opentoexport.com/webinars/beyond-the-eu-india/
https://opentoexport.com/webinars/beyond-the-eu-latin-america/
https://opentoexport.com/webinars/beyond-the-eu-usa/
https://opentoexport.com/webinars/beyond-the-eu-africa/
https://opentoexport.com/webinars/why-professional-skills-and-knowledge-in-international-trade-matter/
https://opentoexport.com/webinars/making-the-most-of-international-tradeshows/
https://www.ukcustomsacademy.co.uk/2019/08/29/webinar-introducing-the-customs-academy/
https://opentoexport.com/webinars/beyond-the-eu-asean/
https://opentoexport.com/webinars/risk-management-in-markets-beyond-the-eu/
https://opentoexport.com/webinars/preparing-for-d1-nd-brexit/
https://opentoexport.com/webinars/brexit-preparing-for-trade-beyond-the-eu/
https://opentoexport.com/webinars/preparing-for-brexit-currency-rates-in-the-months-ahead/
https://opentoexport.com/webinars/icc-incoterms2020-what-you-need-to-know/
https://opentoexport.com/webinars/driving-amazon-growth-and-reaching-overseas-customers/
https://register.gotowebinar.com/register/5832893095819213581


 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

https://www.bibbyfinancialservices.com/sectors/export

